Master Sales Trainer, Author, and Inspirational Speaker Alan B. Thompson will be challenging sales people to re-
shape and redirect their careers by learning from the past but not living in it. Get ready to set your instruments on
your destination and not your past distractions. There are opportunities in any market and your recovery will be-
gin in your mind. Alan, an NLP expert will teach you how to master your thoughts and emotions by updating your
triggers, tools and strategies and charting a new course towards overall success. Learn to set value driven goals
and plans and execute them “in the NOW!” Get on track and don’t look back! Get rid of the rear-view mirror in
your mind.

Companies and Salespeople usually fall into one of two categories:
Category One The Company or Person Doesn’t Know What to Do In this Changing Economy or with their life

Category Two The Company or Person Can't Get themselves to Do What they Know they Should be doing in this
Changing Economy or with their life

="You can never solve a problem on the level of consciousness on which it was created.”

—=Learn how to Erase the Old and rewrite the New Market
=Understand and apply the “Law of Attraction”
=How important is the Media and Triggers

=The solutions for both are New and / or Adjusted Anchors, Tools, Strategies and Actions
=Priority Management Skills in the D.A.S.H. of your life
=Change your thoughts and change your things

="It is not the strongest of the species that survives, nor the most intelligent that survives. It is
the one that is the most adaptable to change.”

=Change is Consistent and Inevitable in every situation; “This too shall pass.”
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